BasWare Partners with RPI Consultants
on Enterprise Purchase-to-pay

Consulting firm to implement BasWare's invoice
processing and purchasing solutions for enterprise
clients
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Stamford, CT — July 3, 2007 — Solution provider BasWare is partnering with
professional services firm RPI Consultants in a deal that will see RPI implement and
support BasWare's invoice processing and purchasing solutions for enterprise clients, the
two companies have announced.

BasWare is a subsidiary of Finland-based BasWare Corporation, a provider of financial
automation process solutions. RPI is based in Baltimore, Md., and specializes in procure-
to-pay business process optimization, serving organizations in the healthcare, education
and financial services industries.

RPI Consultants will implement BasWare invoice automation solutions to create
paperless accounts payable environments; facilitate electronic invoice routing and
approval, and streamline data entry; and to enable shared services centers (SSCs) to
optimize operations and implement best practices.

"Our clients are looking for products that will reduce the workload of their accounts
payable and procurement operations," said Brian Rosenberg, CEO of RPI Consultants.
"BasWare's innovative solution to invoice automation is a natural fit for RPI's
professional services practice."

"RPI Consultant's highly targeted focus on purchase-to-pay processes is an ideal fit for
our solutions," said Jaakko Elovaara, vice president of BasWare. "Given corporate need
to efficiently and cost-effectively automate critical business processes, such as accounts
payable and purchasing, BasWare solutions are gaining momentum in the marketplace
and we're looking to other experts — partners such as RPI Consultants — to bring these
solutions to an ever-expanding base of customers."

BasWare's Enterprise Purchase-to-Pay product suite includes Purchase Management,
Invoice Processing and Document Archiving, as well as modules for Order Matching and
Contract Matching.



